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• Peeling Back The Real Estate Numbers…
  What do all these statistics really mean?   
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*Includes all houses in 10528 Harrison School District, 10580 Harrison School District & 10577 Purchase (Harrison School District).  Source: HGMLS; Single Family Homes;  1/1/13-3/31/13 and 1/1/12-3/31/12.  
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Today, most prospective Buyers and Sellers want to be educated when entering the real estate market. Joan O’Meara, associate 
broker with Houlihan Lawrence—and ranked #1 by MLS in Rye—is often asked questions about what some of these numbers 
mean. Here is a look at some some frequent statistics and what they really mean.    Written by C. Anderson; Contributed by Joan O’Meara

How do I select the right  
Real Estate Agent for me?

Once you’ve determined a strong company  
in your area, received references from  
neighbors and colleagues, and perhaps even 
done some initial online research—it’s a good 
idea to interview 2 or 3 agents. The best bet 
here is to be armed with the right questions to 
get at key points of information that you need 
to know as you go through this process:

Key Information to gain from  
Real Estate Agent interview

•  References

•  Competitive Market Analysis (CMA) — 
basis for evaluation for Buyers  
and/or Sellers

•  Knowledge of market trends

•  Solo agent or supported by team

•  # of clients currently representing

•  How will property be marketed

•  How fee works

•  Cancellation policy

•  Agent experience — # of transactions 
and/or total $ volume for the agent

•  Listing Price/Sales Price ratio*

•  DOM (Days on Market)* 

•  Types of properties sold 

•  Communication vehicles –  
agent accessibility

•  Insight into any drawbacks of property 
(This will demonstrate if agent has a  
seasoned, keen eye and is honest.  
Shows that agent will seek out your  
best interest.)

•  Top 3-5 things that separate this agent 
from their competition

*(See Joan O’Meara Delivers  
chart in this issue)

Deciphering the Meaning  
of Market Share Leader

When you see a pie chart, such as the current 
Houlihan Lawrence market share shown here, 
you are getting a glimpse into the different local 
Real Estate firms and how much of the market 
they are involved with in terms of dollar volume.  

In this chart, HL has dominated the local market  
with 40.39% of the dollar volume in Harrison 
& Rye City in 1Q 2013. The number two and 
three spots netted 22.93% and 15.76%  
volume, while all the remaining companies  
totaled less than 21% combined.  

Benefits of working with the Market Leader 

• Achieve results with Houlihan Lawrence’s consistent track record of marketing and 
selling homes. This equates to success for Sellers.

• Gain access to the most qualified agents who represent the best and most serious 
Buyers and Sellers.

• Acquire comprehensive market information and analysis to support your decisions.

• Houlihan Lawrence agents are experts in the neighborhoods where they live and work. 

• Access to a top agent: Houlihan Lawrence has 8 of the top 10 agents.

What does #1 Agent signify?

A #1 Agent has learned the secret to success: be ever-changing with the market and 
lead ahead of the trend, be intuitive with the needs of Sellers and Buyers, and be tech 
savvy. A true #1 Agent has the backup of MLS ranking to support that claim; the standing  
is based on total sales volume. An agent with a high ranking will will have indepth or 
valuable market knowledge and strive for your success through a variety of marketing  
techniques; have honed systems and support teams; and have solid experience,  
knowledge and energy to make the connections needed for finding the ideal home for 
purchase or achieving that successful sale.

But what does this really signify? Having access to a realty company with a combination  
of both top agents and top local offices will yield more listings—which in turn attracts 
more Buyers…which then results in even more listings. By attracting the best and most 
serious Buyers, Sellers get the exposure they need. The real estate company who has 
earned such a strong presence (i.e. market share) instantly demonstrates that what they’re 
doing is working—both regionally, such as Westchester County and locally, such as Rye 
and the Soundshore area. By aligning with a leading agent from such a firm, like Joan 
O’Meara and Houlihan Lawrence, you will get added benefits including expert pricing  
strategies, pre-listing inspections and proven systems, procedures and support to help 
Sellers and Buyers succeed—as this can directly impact the experience.  For Sellers, this 
expertise helps them be completely prepared to put their best foot forward when listing, 
and for Buyers, this experience helps them map out their path to find that ideal home.

Peeling Back The Real Estate Numbers…What do all these statistics really mean?

Source: HGMLS, Area 5, Harrison Schools & Rye City Schools, 
Total Volume, Sale Date 1/1/13 - 3/31/13.
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