
 

Is downsizing the way to go? This former 
Rye homeowner—now Rye renter—found 
many upsides to sizing down. Many face 
this question as children transition to 
high school and college, especially in 
areas such as Rye and Harrison where 
houses continued to grow in size and 
scope over the last two decades. 

There are many reasons to downsize. Has 
the number of at-home family members  
decreased? Have you tired of the amount of 
care your larger home requires? Has your  
income changed or is the current economic  
climate making your mortgage payments feel 
too big? Or are you ready for a different living  
environment? 

As this downsizer relays to us, one of the 
key factors was aligning with a real estate 
agent to fully understand the scope of such a  
decision…before diving in, head first.

Our local homeowner, who we will call Anne 
to maintain anonymity, loved her 4000sf 
home in Rye. With her youngest child nearing  
the end of his high school years, the current 
home seemed to loom larger and larger. Was 
it silly to have such a big home? Deciding  
to bring in a professional to assess the  
situation, she contacted Joan O’Meara,  
Associate Broker for Houlihan Lawrence in  
Rye & Harrison. Situation assessed—and armed 
with the mantra ‘no time like the present’— 
Anne put the house on the market that  
 

weekend to test the waters (or so she 
thought). Two days later, (and waters fully 
tested!), the home was sold. This in turn  
necessitated a rental. 

Looking back, Anne feels that the experiment 
was a great one. And that key to its success 
was slowing down the overall process from 
a psychological stance. After downsizing to 
a 2800sf rental home, her approach to be 
psychologically prepared for whittling down 
her material possessions was to use two  
rental storage units. Once she got used to 
that, she was able to pare it down to one. 

The perks of a smaller home for her include 
the flexibility to get up and leave—with-
out having to worry about the maintenance 
of the larger house. And although renting 
was not in her original plan, when the sale  
happened faster than anticipated, renting in 
the same community also eased that aspect of 
the transition…and has led to a longer rental 
stay than thought as well. Renting has its own 
set of advantages including not feeling tied 
in, getting a feel for a new neighborhood or  
community, getting used to less family  
members in your home, and truly acclimating 
to what you would like or not like in your next 
home. 

Anne’s advice is to do it slowly, as it will be 
less overwhelming. After her initial dive, she 
did slow down…and is actually considering 
her next downsize already. She also strongly  

recommends partnering with a real estate 
agent that you can trust and will be honest  
outlining all the parameters. “Joan did  
everything I anticipated—with great energy 
and knowledge—and much faster than I  
envisioned! She even helped and negotiated  
with rentals…and knew the important  
questions to ask which thereby led us in  
the right direction throughout the entire  
downsizing process.” 

Joan O’Meara has noticed an increase in the 
number of clients downsizing—or considering  
its benefits. Unlike past generations, who  
never entertained the idea of selling their  
beloved home at these earlier life stages, 
downsizers now range from homeowners 
with their oldest child in the last years of high 
school or the first or last of college, as well as 
those whose children are grown with their own 
families. This trend seems to be continuing  
as local residents explore the opportunity. 
Whether the decision is financial, market  
opportunity, ease of living, or simply time for 
a change, the underlying current is perhaps 
there’s more than one home that we will 
‘marry’. Yet even though the homes may be in 
turn smaller, many families—like Anne’s—are  
conscious of making sure there is room for all 
of their children to still come home.  

As we enter the activity of the 2013 real  
estate market, it will be interesting to observe 
for downsizing—and upsizing—who will be  
dipping their toes and who will dive fully in. 

• 4Q 2012 was the most active quarter  
in Westchester market since 2006.

• Single-family 4Q home sales in the Sound 
Shore region were up 53%. 

• Looking ahead to 2013, the signs are  
encouraging; a shrinking inventory of 
homes for sale may be the only thing  
holding back the continued growth in sales. 
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 221 204 136 332 188 74 

 $2,839,394 $2,506,184 $1,745,000 $1,321,250 $807,000 $1,395,000

 $2,458,106 $2,281,118 $1,666,250 $1,226,437 $649,000 $1,350,000

 4053 4024 3496 3305 5703 3060

 $568 $578 $471 $369 $114 $441

4Q 2012  Rye* Single Family Housing Sales Summary 
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# of Homes Sold 

Avg Days on Market 

Avg List Price 

Avg Sold Price  

Avg Sq Footage

Avg Price/Sq Ft

*Includes all houses in 10580 zip code; broken out by school district.
Source: EAMLS; Single Family Homes; 10/1/12-12/31/12 and 10/1/11-12/31/11.
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            Rye City Schools               Rye Neck Schools             Harrison Schools  

 2012 2011 % Chg 2012 2011 % Chg 2012 2011 % Chg

# of Homes Sold 152 132 15% 12 21 -43% 8 18 -56%

Avg Days on Market 173 154 12% 176 188 -6% 189 216 -13%

Avg List Price $2,071,601 $1,845,708 12% $1,486,167 $1,850,524 -20% $1,817,500 $2,037,833 -11%

Avg Sold Price $1,930,150 $1,748,806 10% $1,407,875 $1,732,797 -19% $1,575,187 $1,904,172 -17%

Avg Sq Footage 3389 3090 10% 3277 4104 -20% 4492 4733 -5%

Avg Price/Sq Ft $570 $566 1% $418 $412 1% $344 $401 -14%

2012 vs 2011
AT-A-GLANCE

10580

Source: EAMLS; SF, Area 5, 10580, By School District, Sold, 1/1/11-12/31/11, 1/1/12-12/31/12    
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