
Is downsizing the way to go? This former 
Rye homeowner—now Rye renter—found 
many upsides to sizing down. Many face 
this question as children transition to 
high school and college, especially in 
areas such as Rye and Harrison where 
houses continued to grow in size and 
scope over the last two decades. 

There are many reasons to downsize. Has 
the number of at-home family members  
decreased? Have you tired of the amount of 
care your larger home requires? Has your  
income changed or is the current economic  
climate making your mortgage payments feel 
too big? Or are you ready for a different living  
environment? 

As this downsizer relays to us, one of the 
key factors was aligning with a real estate 
agent to fully understand the scope of such a  
decision…before diving in, head first.

Our local homeowner, who we will call Anne 
to maintain anonymity, loved her 4000sf 
home in Rye. With her youngest child nearing  
the end of his high school years, the current 
home seemed to loom larger and larger. Was 
it silly to have such a big home? Deciding  
to bring in a professional to assess the  
situation, she contacted Joan O’Meara,  
Associate Broker for Houlihan Lawrence in  
Rye & Harrison. Situation assessed—and armed 
with the mantra ‘no time like the present’— 
Anne put the house on the market that  
 

weekend to test the waters (or so she 
thought). Two days later, (and waters fully 
tested!), the home was sold. This in turn  
necessitated a rental. 

Looking back, Anne feels that the experiment 
was a great one. And that key to its success 
was slowing down the overall process from 
a psychological stance. After downsizing to 
a 2800sf rental home, her approach to be 
psychologically prepared for whittling down 
her material possessions was to use two  
rental storage units. Once she got used to 
that, she was able to pare it down to one. 

The perks of a smaller home for her include 
the flexibility to get up and leave—with-
out having to worry about the maintenance 
of the larger house. And although renting 
was not in her original plan, when the sale  
happened faster than anticipated, renting in 
the same community also eased that aspect of 
the transition…and has led to a longer rental 
stay than thought as well. Renting has its own 
set of advantages including not feeling tied 
in, getting a feel for a new neighborhood or  
community, getting used to less family  
members in your home, and truly acclimating 
to what you would like or not like in your next 
home. 

Anne’s advice is to do it slowly, as it will be 
less overwhelming. After her initial dive, she 
did slow down…and is actually considering 
her next downsize already. She also strongly  

recommends partnering with a real estate 
agent that you can trust and will be honest  
outlining all the parameters. “Joan did  
everything I anticipated—with great energy 
and knowledge—and much faster than I  
envisioned! She even helped and negotiated  
with rentals…and knew the important  
questions to ask which thereby led us in  
the right direction throughout the entire  
downsizing process.” 

Joan O’Meara has noticed an increase in the 
number of clients downsizing—or considering  
its benefits. Unlike past generations, who  
never entertained the idea of selling their  
beloved home at these earlier life stages, 
downsizers now range from homeowners 
with their oldest child in the last years of high 
school or the first or last of college, as well as 
those whose children are grown with their own 
families. This trend seems to be continuing  
as local residents explore the opportunity. 
Whether the decision is financial, market  
opportunity, ease of living, or simply time for 
a change, the underlying current is perhaps 
there’s more than one home that we will 
‘marry’. Yet even though the homes may be in 
turn smaller, many families—like Anne’s—are  
conscious of making sure there is room for all 
of their children to still come home.  

As we enter the activity of the 2013 real  
estate, it will be interesting to observe for 
downsizing—and upsizing—who will be dipping 
their toes and who will dive fully in. 

• 4Q 2012 was the most active quarter  
in Westchester market since 2006.

• Single-family 4Q home sales in the Sound 
Shore region were up 53%. 

• Looking ahead to 2013, the signs are  
encouraging; a shrinking inventory of 
homes for sale may be the only thing  
holding back the continued growth in sales. 
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            Rye City Schools               Rye Neck Schools             Harrison Schools  

 2012 2011 % Chg 2012 2011 % Chg 2012 2011 % Chg

# of Homes Sold 152 132 15% 12 21 -43% 8 18 -56%

Avg Days on Market 173 154 12% 176 188 -6% 189 216 -13%

Avg List Price $2,071,601 $1,845,708 12% $1,486,167 $1,850,524 -20% $1,817,500 $2,037,833 -11%

Avg Sold Price $1,930,150 $1,748,806 10% $1,407,875 $1,732,797 -19% $1,575,187 $1,904,172 -17%

Avg Sq Footage 3389 3090 10% 3277 4104 -20% 4492 4733 -5%

Avg Price/Sq Ft $570 $566 1% $418 $412 1% $344 $401 -14%

2012 vs 2011
AT-A-GLANCE

10580

Source: EAMLS; SF, Area 5, 10580, By School District, Sold, 1/1/11-12/31/11, 1/1/12-12/31/12    

Houlihan Lawrence: 2012 Retrospect & 2013 Outlook



DEAR
NEIGHBORS

JOAN O’MEARA’S LISTINGS

Happy New Year!  Winter has 
been kind so far weatherwise, 
and although we appreciate 
our seasons, we are enjoying 
the mild temperatures. Calmer 
weather can help the year’s real 
estate activity pick up as well, 
and we are starting 2013 with 
60 homes active in Rye City.

Looking back at the year, Rye 
City was the strongest school 
district with a 15% increase in 
number of homes sold—152 up 
from 132 in 2011. The Average  
Sold Price also showed an  
incresase—up 10% from 2011’s 
$1,748,806 to $1,930150 in 
2012.

For more on 2012 vs 2011, see 
our chart in this issue, plus a 
glimpse into the experience of a 
Rye seller in “Downsizing: is it 
for you?”.

For all current Listing & Sold  
stats, visit www.joanomeara.com 
and click on the 4th Quarter  
2012 Listing Summary link. As 
always, feel free to contact me 
with any real estate questions 
or for a complimentary market 
analysis of your home. 

To an active winter,

UNDER CONTRACT/PENDING
241 Theo Fremd Avenue, Rye 10580 

$599,000

4 Stonycrest Road, Rye 10580  
$3,100,000 

2 Greenleaf Street, Rye 10580  
$3,325,000 

SOLD
720 Milton Road # S4D, Rye 10580  

$699,000 

127 Sunny Ridge Road, Harrison 10528 
$999,500

80 Elmwood Avenue, Rye 10580  
$1,775,000

167 Kensington Oval, New Rochelle 10805 
$1,895,000

290 Grace Church Street, Rye 10580  
$2,800,000 

4 Fairway Drive, Purchase 10577  
$2,999,000

As of 12/31/12 Note: All prices indicated are LIST PRICES. 

9 Reymont Avenue / Rye 10580 
5BR/4.1B / 3578sq ft / JUST LISTED 

Superb 5BR, 4.1 bath Colonial designed and 
built by Susan Cappelli (SAC Development) & 
Tommy DeMasi (Alpine Construction). Exquisite 
detailing; top-of-the-line amenities. Covered 
front porch, hardwood floors, FR with coffered 
ceiling & masonry fireplace, master suite and 
finished basement with BR, full bath, playroom, 
exercise room. Get involved early to participate 
in selections. 

31 Soundview Avenue / Rye 10580 
3BR/2.1B / 1890sq ft / JUST LISTED RENTAL 

Recently renovated Split Level overlooking Rye 
Golf Course. Bright and spacious home features 
large FR, updated kitchen w/new microwave, 
new disposal and stainless appliances. Hard-
wood floors throughout. Walk to train, elementary 
school and Rye Golf Club. 
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For more 
property details

call Joan at 
914-329-5329  

or visit 
joanomeara.com

181 Purchase Street #2 / Rye 10580
1BR/1B / 650sq ft / CURRENT LISTING

Wonderfully renovated first floor unit within 
walking distance to stores, Metro North train,  
restaurants, YMCA and more. New custom kitchen  
w/stainless appliances & granite, updated bath 
with Whirpool tub, hardwood floors & front porch. 
Deeded parking space for this unit.

5 Fieldstone Road / Rye 10580   
5BR/4.1B / 4291sq ft  / NEW CONSTRUCTION

Stunning Cedar Shake & Stone Colonial 
built by Susan Cappelli (SAC Properties) 
& Thomas DeMasi (Alpine Construction).  
Features include coffered family room ceiling,  
tray ceiling in master suite, Red Oak hardwood 
floors, masonry & gas fireplaces, gourmet kitchen  
and much more. Fabulous opportunity to  
customize finishes with the developer.

140 Florence Avenue / Rye 10580 
5 BR/ 4.1B / Approx 4,000sq ft / .21 Acres

Colonial designed and built by Susan Cappelli 
and Tommy DeMasi. Quality craftsmanship and 
exquisite detailing throughout home. Features 
spacious master suite, state-of-the-art kitchen  
and fabulous finished basement. Walk to  
elementary school, train and Rye Golf Club.

Visit www.susiecappellidevelopment.com  
for more information and photos.
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COMING SOON

 
Visit www.joanomeara.com  

for more exciting 
upcoming new listings



FUNFACTS

10580SAMPLINGS  Houlihan Lawrence 4th Quarter 2012 Real Estate Transactions

MARKETINGHIGHLIGHT

MORTGAGECORNER / IN THE KNOW

More Updates to the Houlihan Lawrence Website  
Marks Upcoming 125th Anniversary 

As Houlihan Lawrence approaches its 125th 
anniversary, we celebrate our leadership  
position in an industry where we service those 
making one of the biggest decisions of their lives:  
buying or selling a home. To mark this milestone, 
HL has updated its user-friendly website to  
be easier to use and give you even more out of 
every click. 

Highlights include:

Keyword Search:  
Specific keywords like “breakfast bar” and “water slide” to 
match users with desired features.

Market Report Videos:  
Videos that show AND tell users about market conditions on 
a monthly basis.

HD Full Screen Photos:  
Beautiful photos that can be expanded to full screen.

Community Conversations:  
A platform where users can talk to one another and find more 
information about a community.

VIP Membership:  
An inside look into recent transactions and sales in the area.

Visit www.houlihanlawrence.com  
for these great features and more!

Source: EAMLS; Houlihan Lawrence transactions; 4Q12 (10/1/12-12/31/12).  Includes all houses in 10580 zip code.  
Note: All prices indicated are LIST PRICES. If your home is currently listed for sale, this is not a solicitation. Not responsible for typos; information provided is deemed accurate. 

Single Family Listings
Property Address   Listing Price  BR/Bath Sq. Ft.

66 Harding Drive $ 499,000  2/1.0 964
124 Wappanocca $ 1,295,000  4/2.1 2104
122 Wappanocca $ 1,350,000  4/3.1 2256
19 Drake Avenue $ 1,975,000  5/4.1 3863
11 Park Drive S $ 1,999,000  5/3.2 5200
9 Reymont Avenue $ 2,195,000  5/4.1 3578
95 Central Avenue $ 2,675,000  6/3.1 4552
390 Park Avenue $ 3,095,000  6/5.1 5670

 

Single Family in Contract/Pending Contract
Property Address   Listing Price  BR/Bath Sq. Ft.

14 Central Avenue $ 770,000  3/2.1 1874
144 Osborn Road $ 859,000  5/2.0 2045
56 Hughes Avenue $ 1,150,000  4/2.1 1804
40 Kenilworth Road $ 1,175,000  5/5.0 4000
25 Mohawk Street $ 1,450,000  4/3.1 2174
20 Lakeside Drive $ 2,200,000  5/4.1 4336
290 Grace Church St $ 2,800,000  9/5.1 5489
4 Stoneycrest Road $ 3,100,000  5/4.1 4964
2 Greenleaf Street $ 3,325,000  5/4.1 5388
2 Ann Lane $ 3,750,000  6/5.1 7257

Single Family Sales
Property Address   Listing Price  BR/Bath Sq. Ft.

136 Soundview Ave $ 1,010,000  3/2.1 2659
3 Newberry Place $ 1,250,000  5/2.1 2304
50 Green Avenue $ 1,595,000  4/3.1 2635
49 Mendota Avenue $ 1,750,000  6/3.0 3684
80 Elmwood Avenue $ 1,775,000  5/3.1 3102
86 Mendota Avenue $ 1,850,000  5/4.0 3615
81 Hillside Road $ 1,895,000  6/4.1 4032
6 S Manursing Island $ 3,850,000  6/4.1 5214
    

ACTIVE LISTING: MOST EXPENSIVE, LARGEST, MOST PROPERTY  
$12,900,000 List Price / 7446sqft /1.02 acres 
5 BR / 5.3 Baths 

QUICKEST HOME SOLD / 67 Days on Market 
8 BR / 4.2 Baths / $2,995,000 List Price / 6008sqft 

SMALLEST ACTIVE LISTING / 964sqft 
$499,000 List Price / 2 BR / 1.0 Baths

MOST EXPENSIVE HOME SOLD / $16,995,000 List Price   
7 BR / 7.3 Baths / 7325sqft

OLDEST ACTIVE HOME / 1855  
$2,395,000 List Price / 6 BR / 3.1 Baths / 3877sqft

Source: EAMLS, Single Family Homes; 4Q12 (10/1/12-12/31/12) 

 

Busy 2012 Flows into Strong 2013

2012 was a busy year for mortgages! Although rates have  
increased about ¼ percent over the last few months—in the  
wake of the fiscal cliff—we’ve already seen a bit of a correction. 
Numbers are still strong with JUMBO rates at approximately 
3.75% for a 30 year fixed and 2.625% for a 7/1 ARM. There are 
similar low rates for conforming loans—contact Pat for up-to-date 
rate information.

Strong Outlook:

• The market is still poised for Buyers to afford a lot more today.

• 2013 looks to be a strong year for interest rates.

• Ideal time for Listers to list and Buyers to buy!

• For those who closed a new purchase or a refinance 
transaction at the beginning of 2012, now is an appropriate 
time to consider refinancing…yes, again!

 

FOR MORE INFORMATION CONTACT:
Pat Ciulla 
Wells Fargo Home Mortgage
Private Mortgage Banker  /   NMLSr id 653866 
Office: 914 285-1452  Cell: 914 774-2010 
Patricia.Ciulla@wellsfargo.com 
www.wfhm.com/patricia-ciulla1 
 



 

JOAN O’MEARA
The Key to Your Home

RANKED #1 AGENT by MLS  
 in Rye and Soundshore area

Thank you for your referrals  
to family, friends & neighbors.

I sincerely value your trust  
and confidence in me.
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4Q 2012  Rye* Single Family Housing Sales Summary 
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*Includes all houses in 10580 zip code; broken out by school district.
Source: EAMLS; Single Family Homes; 10/1/12-12/31/12 and 10/1/11-12/31/11.

  




